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OUTVAM26

The Vascular Annual Meeting (VAM) is the premier source of education for
vascular health professionals. VAM provides a variety of learning opportunities
in vascular surgical practice, research and science that support individual
educational needs and lifelong learning.

VAM brings together the entire vascular team, with the
following groups co-locating at one meeting:

Society for Vascular Surgery (SVS)
Society for Vascular Nursing (SVN)
The Vascular Quality Initiative (VQI)
SVS Complex Wound Care Masterclass Workshop

The VAM brings together many SVS sections such as the Section on Ambulatory Vascular
Care, Advanced Practice Providers Section, Young Surgeons Section, Women's Section
and Section on Pediatric Vascular Care, perfect for building that new client relationship.
The Vascular Annual Meeting is the one-stop destination for vascular professionals, which
means as an exhibitor, you get more for your investment.
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The Society for Vascular Surgery (SVS) is the national advocate for over
6,600 specialty-trained vascular surgeons and other vascular health
professionals who are dedicated to the prevention and cure of vascular
disease. SVS seeks to advance excellence and innovation in vascular
health through education, advocacy, research and public awareness.

For more information visit vascular.org

or contact svssponsorships@vascular.org

With over 1,300 professionals registered from over 44
countries in 2025, having a presence at VAM will greatly
increase your visibility in the vascular surgery community.
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“As a vascular surgeon, | see tremendous
value in the role industry plays at VAM.

The exhibits and sponsorships transform
the meeting into a dynamic educational
experience, giving me the opportunity

to learn in the lecture hall and then
immediately engage with new technologies
in the exhibit space. Being able to see,
handle and try out so many new devices
firsthand is invaluable for me since once

I am back at work vendor engagement
opportunities are very limited. The
partnership between SVS and industry
ensures that these advances are developed
and applied responsibly, always with

the ultimate goal of improving patient
outcomes. This collaboration is essential to
the future of vascular care.”

- VAM Attendee via VAM Attendee Survey
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of VAM physician attendees

identify their area of practice as
vascular surgery. These health care
professionals master the intricacies
of vascular surgery as well as state-of-
the-art endovascular techniques.

of physician attendees make or
recommend the purchasing for
their practice.



https://vascular.org/
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TOP PRODUCTS OF INTEREST TO VAM ATTENDEES:

1. Grafts 6. Interventional Technologies

2. Peripheral Vascular 7. Interventional Medical Devices
3. Stents 8. Wound Care

4. Medical Devices 9. Radiation Protection

5. Surgical Instruments 10. Vascular Disease Treatment

TOP PRESCRIBED MEDICATIONS:

IAnti-CoaguIantI I Anti-Platelets I I Statins I I Cilostazol I

VAM SURGEON PRACTICE TYPE:
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WHAT ATTENDEES

10% ARE SAYING:

Single specialty group " it y
“The Exhibit Hall was

great - lots of products and
quite comprehensive. The
Vascular Live! series was
also EXCELLENT! It's a great
program, and you should

0,
i i 15% . continue to do it with the
Multi-specialty group excellent speakers.”
- VAM Attendee via VAM
Attendee Survey
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Exhibitor Benefits

Five (5) exhibitor badges per 100 square feet of exhibit space. Badges provide access to the
exhibit hall and scientific plenary sessions.

Company name, booth number and description listed in the VAM mobile app.

Company listing in the SVS Show Daily: Vascular Specialist@VAM (preview edition mailed to
more than 5,600 vascular medicine specialists and distributed on-site at the meeting).

Complimentary pre-meeting attendee mailing list, including email addresses and
demographic information for attendees who opt in.

Complimentary post-meeting attendee mailing list, including email addresses and
demographic information for attendees who opt in.

Early sign-up opportunities and discounted rates for the 2027 Vascular Annual Meeting
in San Diego.

Exhibit Hall Highlights

Hands-On Simulation and Interactive Lab
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Networking Reception - Taste of Boston
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Daily attendee lunch

Two daily coffee breaks
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Vascular Live! Stage

Poster Competition, Interactive Poster Sessions, and International Poster Competition
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Career Fair
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WHAT ATTENDEES ARE SAYING:

“The long term collaboration of our industry partners in the education of our next generation surgeons
as well as highlighting innovation is a key component to the success of VAM. Beyond the scientific
podium presentations, the exhibit floor, hands on simulations demos and Vascular Live! discussions, all
create energy and networking opportunities for the SVS membership and VAM attendees.”

- VAM Attendee via VAM Attendee Survey
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Exhibitor Details

EXHIBIT HALL HOURS'

Exhibit Hours 2026 Exhibit hours feature approximately 6 hours of
unopposed exhibit time that do not conflict with sessions.

Thursday, June 11 | 10:15 am - 6:15 pm
Friday, June 12| 9:30 am - 2:00 pm

EXHIBITOR MOVE-IN EXHIBITOR MOVE-OUT
Tuesday, June 9 | 8:00 am - 5:00 pm Friday, June 12 | 2:00pm pm - 5:00 pm

Wednesday, June 10 | 8:00 am - 5:00 pm Saturday, June 13 | 8:00 am - 5:00 pm

Thursday, June 11 I 7:00 am - 10:15 am *Exhibit times subject to change

Exhibit Space Rates

Inline Booth:

PAYMENT SCHEDULE

$4,200 per 100 square feet A 50% deposit is required with your
reservation and full payment is due
March 6, 2026. Reservations made
Island Booth: after March 6, 2026, must include full
payment. The cancellation policy can
$4,500 per 100 square feet be found in the rules and regulations
on the booth reservation page.

Corner:

$125 per exposed corner (does not apply to island booths)

VIEW THE FLOORPLAN AND RESERVE YOUR BOOTH!

EXPLORE THE FLOORPLAN AND RESERVE YOUR BOOTH


https://s23.a2zinc.net/clients/CorcExpo/VAM2026/Public/EventMap.aspx?shMode=Ehthttp://
https://s23.a2zinc.net/clients/CorcExpo/VAM2026/Public/EventMap.aspx?shMode=E

Exhibitor Service Manual

A comprehensive exhibitor service manual will be posted online
approximately 90 days prior to the start of the Vascular Annual Meeting.
The manual will include a list of official vendors, order forms, contact
information, deadlines and shipping information.

General Questions
or More Information:

Bob Drewniak

Booth Reservations/Exhibit Sales
Direct: 312-265-9662
Email: vam@corcexpo.com

FIND MORE WAYS TO
CONNECT WITH ATTENDEES
AND GAIN VISIBILITY AT
VAM WITH OUR BRANDING
AND SPONSORSHIP
OPPORTUNITIES

LEARN MORE

Branding and Sponsorships,
Vascular Live! and Meeting Space

Ricci McDonald

Senior Manager of Sales, Sponsorship and Branding

Email: svssponsorships@vascularsociety.org

Exhibitor Questions or
Exhibit Sales:

Madison Schmelig

Exhibit Manager
Direct: 312-265-9641
Email: vam@corcexpo.com

“Inside the Winning
Operating Room:
Building Trust, Leading
Under Pressure, and
Achieving Excellence
as a Team”
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